
ACQUISITION OF QUANTENNA 
COMMUNICATIONS

MARCH 27, 2019



SAFE HARBOR STATEMENT AND NON-GAAP AND FORECAST INFORMATION

This presentation contains “forward-looking statements,” as that term is defined in Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as 
amended. These forward-looking statements include, but are not limited to, statements related to the consummation and benefits of the acquisition by ON Semiconductor of Quantenna.  Forward-looking 
statements are often characterized by the use of words such as “believes,” “estimates,” “expects,” “projects,” “may,” “will,” “intends,” “plans,” or “anticipates” or by discussions of strategy, plans, or intentions. These 
forward-looking statements are based on information available to each of ON Semiconductor and Quantenna as of the date of this presentation and current expectations, forecasts, estimates, and assumptions and 
involve a number of risks and uncertainties that could cause actual results to differ materially from those anticipated by these forward-looking statements. These forward-looking statements include, but are not 
limited to, statements related to the consummation and benefits of the acquisition by ON Semiconductor of Quantenna. Such risks and uncertainties include a variety of factors, some of which are beyond the 
control of ON Semiconductor and Quantenna. In particular, such risks and uncertainties include, but are not limited to: the risk that one or more closing conditions to the transaction may not be satisfied or waived, 
on a timely basis or otherwise; the risk that the transaction does not close when anticipated, or at all, including the risk that the requisite regulatory approvals may not be obtained; matters arising in connection with 
the parties’ efforts to comply with and satisfy applicable regulatory approvals and closing conditions relating to the transaction; there may be a material adverse change of ON Semiconductor or Quantenna, or their 
respective businesses may suffer as a result of uncertainty surrounding the transaction; the transaction may involve unexpected costs, liabilities, or delays; difficulties encountered in integrating Quantenna, 
including the potentially accretive and synergistic benefits; difficulties leveraging desired growth opportunities and markets; the possibility that expected benefits and cost savings may not materialize as expected; 
the costs and outcome of any litigation involving ON Semiconductor, Quantenna, or the acquisition transaction; integration plans, plans to finance the transaction, and pro-forma financial information for the 
transaction; revenue and operating performance; economic conditions and markets (including current financial conditions); risks related to our ability to meet our assumptions regarding outlook for revenue and 
gross margin as a percentage of revenue; effects of exchange rate fluctuations; the cyclical nature of the semiconductor industry; changes in demand for our products; changes in inventories at our customers and 
distributors; technological and product development risks; enforcement and protection of our intellectual property rights and related risks; risks related to the security of our information systems and secured 
network; availability of raw materials, electricity, gas, water, and other supply chain uncertainties; our ability to effectively shift production to other facilities when required in order to maintain supply continuity for 
our customers; variable demand and the aggressive pricing environment for semiconductor products; our ability to successfully manufacture in increasing volumes on a cost-effective basis and with acceptable 
quality for our current products; risks associated with other acquisitions and dispositions, including our ability to realize the anticipated benefits of our acquisitions and dispositions; risks that acquisitions or 
dispositions may disrupt our current plans and operations, the risk of unexpected costs, charges, or expenses resulting from acquisitions or dispositions and difficulties arising from integrating and consolidating 
acquired businesses, our timely filing of financial information with the Securities and Exchange Commission (“SEC”) for acquired businesses, and our ability to accurately predict the future financial performance of 
acquired businesses); competitor actions, including the adverse impact of competitor product announcements; pricing and gross profit pressures; loss of key customers or distributors; order cancellations or 
reduced bookings; changes in manufacturing yields; control of costs and expenses and realization of cost savings and synergies from restructurings; significant litigation; risks associated with decisions to expend 
cash reserves for various uses in accordance with our capital allocation policy such as debt prepayment, stock repurchases, or acquisitions rather than to retain such cash for future needs; risks associated with 
our substantial leverage and restrictive covenants in our debt agreements that may be in place from time to time; risks associated with our worldwide operations, including changes in trade policies, foreign 
employment and labor matters associated with unions and collective bargaining arrangements, as well as man-made and/or natural disasters affecting our operations or financial results; the threat or occurrence of 
international armed conflict and terrorist activities both in the United States and internationally; risks of changes in U.S. or international tax rates or legislation, including the impact of the recent U.S. tax legislation; 
risks and costs associated with increased and new regulation of corporate governance and disclosure standards; risks related to new legal requirements; and risks involving environmental or other governmental 
regulation. Additional factors that could affect our future results or events are described under Part I, Item 1A “Risk Factors” in our 2018 Annual Report on Form 10-K filed with the SEC on February 20, 2019 (our 
"2018 Form 10-K") and from time-to-time in our other SEC reports. Readers are cautioned not to place undue reliance on forward-looking statements. We assume no obligation to update such information, except 
as may be required by law. You should carefully consider the trends, risks, and uncertainties described in this presentation, our 2018 Form 10-K, and other reports filed with or furnished to the SEC before making 
any investment decision with respect to our securities. If any of these trends, risks, or uncertainties actually occurs or continues, our business, financial condition, or operating results could be materially adversely 
affected, the trading prices of our securities could decline, and you could lose all or part of your investment. All forward-looking statements attributable to us or persons acting on our behalf are expressly qualified 
in their entirety by this cautionary statement.
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STRATEGIC RATIONALE

Creates strong platform for 
addressing connectivity market for 
industrial IoT
 Combination of ON’s expertise in power 

management and Bluetooth technologies with 
Quantenna’s WiFi technologies and software 
capabilities

 ON’s sales reach and distribution presence in 
industrial and automotive markets

Attractive markets – ON’s scale and 
sales reach to accelerate growth
 Market for premium WiFi products to continue 

to grow at a rapid pace driven by video 
content and gaming

 ON’s scale and sales reach can further 
accelerate Quantenna’s growth in the market

Complementary markets and 
customer base
 Adds potential SAM opportunity of $2 billion in 

2018 and $4.3 billion in 2022

 Minimal overlap in end-markets and customers

Attractive financial profile
 Quantenna to be immediately accretive to 

non-GAAP EPS

 Attractive gross margin profile with room for 
further improvement
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BUILDING STRONG INDUSTRIAL IoT CONNECTIVITY 
PLATFORM
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+

 High efficiency Power 
Management

 Low Energy Bluetooth
 Multi-Protocol Radios

 Sales and distribution reach in 
automotive and industrial 

markets

 Industry leading industrial, 
automotive, and service 

provider connectivity portfolio

 Strong global sales, distribution, 
and FAE network

 Industry leading Wi-Fi technology

 Strong software capabilities



2022

QUANTENNA TARGETING ATTRACTIVE PART OF 
MARKET
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2022

Total Wi-Fi Enabled Device Shipments*

32%

2018-2022
CAGR

6%

6%

2018

Total Wi-Fi Chipset Revenue*

27%

2018-2022
CAGR

-1%

3%

2018

4x4 MIMO or higher in
Fixed-Point Devices

Mainstream Wi-Fi in  
Fixed-Point Devices

Wi-Fi in Portable  
Devices

$2.1 B $2.4 B

$1.3 B
$1.2 B

$0.7 B
$1.9 B

2.3 B

0.7 B

0.1 B

2.8 B

0.8 B

0.3 B

* Source: ABI Research, ON Semiconductor, and Quantenna



ACCELERATING DEMAND FOR HIGH-PERFORMANCE WI-FI
Increasing over the top (OTT) & cloud video 

content
HD Video getting increasingly bandwidth intensive

Wi-Fi is becoming the network bottleneck Customers demand better experience  even under  
interference and at distance
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SIGNIFICANT SAM EXPANSION – 2018 AND 2022
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4x4 MIMO or higher in
Fixed-Point Devices

Mainstream Wi-Fi in  
Fixed-Point Devices

Industrial IoT
Connectivity

2022*2018*

$1.3 B

$0.7 B

$1.2 B

$1.9 B

$1.2 B

* Source: ABI Research, ON Semiconductor, and Quantenna



TRANSACTION SUMMARY
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PURCHASE PRICE

 $24.50 in cash per diluted share of Quantenna
 Total equity consideration of $1.07 billion
 Enterprise value of $936 million, after adjusting for $136 million of net cash on 

Quantenna's balance sheet

SYNERGIES  $26 million of annual operational synergies run rate within one year of close
 COGS and General and Administrative functions key source of synergies

FINANCIAL IMPACT  Immediately accretive to non-GAAP earnings and free cash flow

FINANCING  ON to finance the transaction with cash on hand and revolving line of credit

CLOSING
 Expected to close within six months
 Subject to customary closing conditions, including approval by Quantenna 

shareholders and by regulatory agencies



SYNERGIES AND ACCRETION
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Synergies Investments in R&D and S&M Accretion

 Approximately $26 million of 
annual synergies

 COGS and G&A primary sources 
of synergies

 Solidify leadership in existing 
markets and expand into 
Industrial IoT and automotive 
connectivity markets

 Strengthen sales and 
marketing functions to 
address new markets and 
expand FAE network

 No impact on 2022 target 
model – investment to be 
redirected from other areas

 Transaction to be immediately 
accretive



CLOSURE TIMETABLE

Subject to regulatory approvals in US and China

Expect to close within six months

Approval required from Quantenna shareholders
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